
RYAN FOLAND
Master communicator and coach on the art of 
simplifying spoken and written messaging for 
greater impact.

RYAN FOLAND IS AN ENTERTAINING SPEAKER, 
TOASTMASTER, AND EMCEE, HE SERVES AS A 
PUBLIC SPEAKING MENTOR FOR A VARIETY OF 
THOUGHT LEADERS. 

WE APPRECIATE YOUR INTEREST IN WORKING WITH RYAN, AND LOOK FORWARD TO LEARNING MORE ABOUT YOU!

Besides the experience of key-
noting speaking and emceeing at 
numerous events, Ryan has also 
been featured in Entrepreneur, 
Inc. Magazine, Huffington Post 
and more influential publications. 
Ryan is available for media 
appeaappearances on issues surround-
ing social media, public 
speaking, personal branding, 
communication hacks, and 
digital marketing topics. For on 
camera opportunities, he’s avail-
able out of Los Angeles and 
Orange County.

Media
Appearances:

Learn about Ryan’s availability, 
speaking fees, services or 
additional information at
www.RyanFoland.com.
TTo book Ryan for your Podcast 
or interview for your publication, 
email him directly via 
ryan@ryanfoland.com or call him 
at 949-943-4200.

GET IN TOUCH:

Robert J Butler - National Program Director, Green Festival
Ryan Foland is one of the best speakers I’ve ever had the 
pleasure to work with and I have been in the business for over 
20 years.

Daniel Egan - Startup Evangelist at Microsoft, Author, 
Speaker
II have seen Ryan speak in front of both large and small 
crowds. No matter the size of his audience, he commands the 
stage with energy that is contagious.

Shawn Chhaba - Host and Creator of Winning the Game of 
Life Podcast
II had Ryan as a guest for my podcast, and he was great. Not 
only was he high energy and entertaining, but he shared 
valuable information to my listeners.

Ryan Foland
Testimonials:

The 3-1-3: Ryan is the inventor of The 3-1-3 Theory, a process 
whereby pitches begin as three sentences, condense into 
one sentence and then boil down to three words.

Face Dancing: Everyone has fears they must encounter when 
they go outside of their comfort zone and try something 
new. Ryan shares how to overcome these fears using 
communication strategy.

TThe Iceberg Theory: When you answer a “what” question 
with a “how” answer, you run the risk of having the person 
you talk to never want to talk to you again. Ryan helps you 
learn how to say more with less. 

Popular
Presentations:


